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Soo Earn has more than 17 years of experience in the provision of business and financial advisory services. He has worked
with corporations, private equity investors and lenders providing a range of transaction services on cross border transactions.
He has considerable professional experience in due diligence, valuation, market study, strategic value consulting, corporate
governance advisory, franchising & licensing advisory and intellectual asset management advisory.

He has led in excess of 150 valuation engagements involving the valuation of businesses, intangibles and financial instruments
for the purposes of M&A, financial reporting, dispute settlement and tax structuring. He has also led in excess of 150 due
diligence projects involving the provision of financial, tax, commercial and/or IT due diligence, and SPA review for acquirers
and vendors.

Soo Earn also advises corporations on intellectual properties issues. He was the project director of the SCOPE IP (“Strategies
for Creation, Ownership, Protection and Exploitation of IP) project (www.surfip.gov.sg) commissioned by the Intellectual
Property Office of Singapore (“IPOS”). He acted as one of the two advisors to IPOS for their IP Starter “Punch up your
Business with IP” project (ipstarter.surfip.gov.sg).

He is a frequent speaker on topics related to due diligence, valuation and intellectual property management. He has been
involved in roundtable discussions and conducted seminars organised by many institutions including the World Intellectual
Property Office, Intellectual Property Office of Singapore, IP Academy, the Institute of Certified Public Accountant of Singapore
(“ICPAS™), CFA Singapore, Insead Singapore, Singapore Management University, the National University of Singapore and
Nanyang Technological University.

Soo Earn is a Certified Public Accountant and a Chartered Financial Analyst. He holds a Bachelor of Accountancy and a
Graduate Certificate in Intellectual Property Laws. He is a member of CFA Institute, the Singapore Institute of Directors
(“SID”), ICPAS and CPA Australia. He serves as a Board member of CFA Singapore, a member of the Management
Accounting Committee of ICPAS, a member on the Young Entrepreneurs Network of the Singapore Chinese Chamber of
Commerce and Industry, and a member on the Board of Advisors of AIESEC in Singapore, an international student
organisation.
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Life Cycle Phase 1 : Conceptualization

Commonly used IP Valuation Methods :
e Cost approach

Monetization avenues :
 Internal / Self-funding mechanisms

IP Case Example :
Time Period 07T
Cost Incurred : S$102,620

Income - Nil
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Life Cycle Phase 2 :Preparation

Commonly used IP Valuation Methods :
* Real Options valuation method

Monetization avenues :
* Internal / Self-funding mechanisms

» Venture Capitalist fundings
» Joint ventures

IP Case Example :
Time Period : 8-18T
Cost Incurred : S$396,000

Income : Nil
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Life Cycle Phase 2 : Preparation

Monte Carlo Simulation

Identifying key variables
affecting the forecast and
driving the value

Defining the expected
probability distributions of
these variables

Running multiple
simulations to obtain a
probability distribution of
the value.
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Life Cycle Phase 3 : Commercialization

Commonly used IP Valuation Methods :
» Probabilistic Discounted Cash Flow (DCF)
* Real Options Valuations

Monetization avenues :
» Venture Capitalist fundings
 Licensing

S

IP Case Example :
Time Period 1 18-23 T
Transacted value at 18T : S$30mil
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Life Cycle Phase 3 : Commercialization

» Risks associated with future cash flows (e.g. external events such as market
acceptance) are dealt with using a probabilty approach

» Creates a more robust valuation, as multiple outcomes are considered at each

point in time l
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Life Cycle Phase 4 : Maturity

Commonly used IP Valuation Methods
» Discounted Cash Flow

Monetization avenues :
e Securitization
* Divestment

4 )

IP Case Example :
Time Period 0 18-24 T
Transacted value at 24T : S$192mil
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Life Cycle Phase 4 : Maturity
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Life Cycle Phase 5 : End of IP Life

Commonly used IP Valuation Methods :
» Cost-Benefit Analysis

Monetization avenues :

e Donation
» Divestment
« Licensing from alternative IP e N
IP_ Case Example :
Time Period :>35 T
Transacted value at 35T : Negligible
& J
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Intellectual Property Life Cycle
Summary of Monetization Avenues

Commercialization

Preparation

Conceptualization

Internal / Self-
Funding
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