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Intellectual Property Life Cycle
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Life Cycle Phase 1 : Conceptualization 
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Commonly used IP Valuation Methods :
• Cost approach 

Monetization avenues :
• Internal / Self-funding mechanisms

IP Case Example :
Time Period : 0-7 T 
Cost Incurred : S$102,620
Income : Nil 

© 2009 Deloitte Touche Tohmatsu

Life Cycle Phase 2 :Preparation
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Commonly used IP Valuation Methods :
• Real Options valuation method

Monetization avenues :
• Internal / Self-funding mechanisms
• Venture Capitalist fundings
• Joint ventures 

IP Case Example :
Time Period :  8-18 T 
Cost Incurred : S$396,000
Income : Nil 



© 2009 Deloitte Touche Tohmatsu

Life Cycle Phase 2 : Preparation
Using Real Options Method to value IP
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• Identifying key variables 
affecting the forecast and 
driving the value

• Defining the expected 
probability distributions of 
these variables

• Running multiple 
simulations to obtain a 
probability distribution of 
the value.  

Monte Carlo Simulation 
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Life Cycle Phase 3 : Commercialization
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Commonly used IP Valuation Methods :
• Probabilistic Discounted Cash Flow (DCF)
• Real Options Valuations  

Monetization avenues :
• Venture Capitalist fundings
• Licensing 

IP Case Example :
Time Period :  18-23 T
Transacted value at 18T :  S$30mil  



© 2009 Deloitte Touche Tohmatsu

Life Cycle Phase 3 : Commercialization
Using Probabilistic DCF to value IP
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Phase III

Phase II

• Risks associated with future cash flows (e.g. external events such as market 
acceptance) are dealt with using a probabilty approach

• Creates a more robust valuation, as multiple outcomes are considered at each 
point in time 
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Life Cycle Phase 4 : Maturity
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Commonly used IP Valuation Methods :
• Discounted Cash Flow

Monetization avenues :
• Securitization
• Divestment

IP Case Example :
Time Period :  18-24 T
Transacted value at 24T :  S$192mil
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Life Cycle Phase 4 : Maturity
Using Discounted Cash Flow Method to value IP
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Life Cycle Phase 5 : End of IP Life 
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Commonly used IP Valuation Methods :
• Cost-Benefit Analysis

Monetization avenues :
• Donation
• Divestment   
• Licensing from alternative IP

IP Case Example :
Time Period :  >35  T
Transacted value at  35T :  Negligible
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Intellectual Property Life Cycle
Summary of Monetization Avenues
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